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Withmedical inflation at
around 15 per cent annually,
oneway customers canmiti-
gate rising costs is by opting for
policieswith attractive bonus
features. A bonus is an
additional sum insured that
insurers offer policyholders.

“By offering a bonus,
insurers incentivise customers
to stick to them,” says Sidd-
harth Singhal, head of health
insurance, Policybazaar.

While premiumsmay rise
over time, a goodbonus-linked
policy lowers the per lakh cost
of sum insured.

Typesofbonuses
Bonuses come in three forms. A
no-claimbonus (NCB) increases
the sum insured if no claim is
made. If a claim occurs, the
bonusisnotaddedthatyear,and
the accumulated amount may
reduce.Thesecondtypeaddsan
NCB for claim-free years, but
does not reduce the accumu-
lated bonus if a claim ismade.

The third is a guaranteed
bonus,where a bonus accrues
annually, regardless of claims
and remains unaffected by
claims. “This approach is gain-
ingmomentumas it counters
inflation effectively,” says
AshishYadav, head of products
and operations,ManipalCigna
Health Insurance.

Bonusaccumulation
andlimits
Insurersoutline theirbonusacc-

rual rate and maximum ceiling
for accrual in their policy terms.

According toYadav, annual
bonuses nowadays range from
5 to 100per cent,while accu-
mulation caps vary from twice
the sum insured to being
unlimited. “Most policies offer
20-50per cent annual bonus,
typically capped at 100per
cent,” saysKapilMehta, co-
founder, SecureNow.

Some insurers offer riders to
accelerate bonus growth. “If
your base planprovides a 50
per cent bonus,with a bonus
booster rider it could growby
100per cent annually,withno
cap,” says Singhal.

Impactofclaims
In some policies, a claim
reduces theaccumulatedbonus
at the same rate at which it
accrued. “If a policy offers 100
per cent accrual each year and
a customer has two claim-free
years, 200 per cent gets added
as a bonus to the sum insured.
A claim in the third year pre-
vents further accrual and
reduces the bonus to 100 per
cent. A claim in the fourth year
brings the bonus amount to
zero,” says Singhal.

Choosingabonus-linked
policy
First, choose a high base sum
insured. “Adecadeago,medical
inflationwas 5-7 per cent. Now,
it exceeds 15 per cent and may
rise further.Treatment costs are
increasing due to advancing
medical technology.Abase sum
insured of ~50 lakh-~1 crore is
essential, followed by a policy
with a strong bonus structure,”
says Yadav. He adds that the
base sum insured should
cover most healthcare costs,
while the bonus should take
care of inflation.

Yadav suggests choosing a
policy that guarantees a 50-
100 per cent annual bonus,
which does not get reduced
after a claim. “Without this,
the core need ofmanaging
inflation will remain unmet,”
he says. Avoid policies that
discourage claims through
restrictive bonus structures.

Some customers in older
policies do not receive any
bonuses despite not claiming.
“The policy probably does not
have the bonus feature.
Such customers should port to
a policy that has this feature,”
saysMehta.

YOUR
MONEY

Choosepolicywith
guaranteedbonus,
unaffectedby claims

BONUS IN HEALTH INSURANCE

The recent overhaul of tax
policies has sparkeda
conversation about theneed for
individuals to rethink their
wealth-creation strategies.

Idealwealthstrategygoing
forward:“If onehasa long term
horizon, then70-80per cent
allocation inequity and the rest

indebt,maybe ideal,” says
ShwetaRajani, head-Mutual
Funds,AnandRathi
WealthLimited.
Idealportfoliobalance:
nIncome-to-investment ratio:
Saveat least 20per centof
your income for future
financial security.
nIncome-to-EMI ratio: EMIs

shouldnot exceed40per cent
of yourmonthly income.
nEmergency fund:Maintain
a reserve equal to sixmonths
of income forunexpected
expenses.
Keytakeaways
nThe removal of deductions
means investorsmust focus on
real returns and financial goals

rather than just tax savings.
nTax reliefwill boost personal
disposable income, encouraging
bothhigher consumption
andgreater savings.
nIndividuals aged 25-40 are
likely to spendmore due to
increased disposable income.
nThe30-45 age groupmay
focusmore on investments.

Whyshiftinwealth-creationstrategiesundernewtaxregimeis important

Read full reporthere: mybs.in/2elS97E COMPILED BY AYUSH MISHRA

POLICIES THAT OFFER GUARANTEED BONUSES
Insurer Plan Premium Rider premium

(~)* (~) for bonus SI
Manipal Cigna Sarva Uttam 19,636 1,964
Aditya Birla Health ABHI Active one 24,740 2,473
ICICI Lombard Elevate 25,823 3,720
Star Super Star 27,074 6,770
Care Care Supreme 27,276 Inbuilt
Niva Bupa Reassure 2.0 Titanium 30,949 Inbuilt
HDFC Ergo Optima Secure 39,268 Inbuilt
SI is sum insured; *Premiums are for Delhi-based family of 2 adults, 2 children, with eldest
member aged 41; sum insured ~10 lakh Source: Policybazaar.com

TaMo in driver’s seat
to combat headwinds

TANMAY TIWARY
NewDelhi, 12March

A utomobile giant Tata
Motors’ shares were in
demand onWednesday as

the stock rallied as much as 3.69
per cent to hit an intraday high of
~671.80 per share, before settling
3.18 per cent higher at ~668.45.

By comparison, the BSE
Sensex settled 0.10 per cent, or
72.56 points, lower at 74,029.76.
The northward move came after
analysts said theywere cautiously
optimistic about the company’s
prospects, following recent dis-
cussions with its group chief
financial officer, P B Balaji.
“Jaguar Land Rover (JLR) is well
positioned to achieve its FY25
Ebit margin targets, which will
contribute to a net cash-
positive position by the end of
FY25,” said Balaji.

The brokerages noted that the
company’s luxury division JLR
was on track to meet its earnings
before interest and tax (Ebit)mar-
ginguidanceof at least 8.5per cent
for FY25, supported by revenue
projections of 29 billion pounds.
This will mark a major milestone,
allowing JLR to turnnet cashpos-
itive by the end of FY25.

However, analysts are cautious
about JLR’s performance in FY26,
especially with the discontinu-
ation of the Jaguar models and a
weaker outlook in China. JLR’s
strong performance in the US
market is a key bright spot.
“The top three models — Range
Rover, Range Rover Sport, and
Defender — are outperforming
peers across regions, especially in
the US,” said Balaji.

EV launches toaidgrowth
JLR has several electric vehicle

(EV) launches lined up that could
drive growth. The transition to
EVs is the bedrock of the compa-
ny’s strategy, and Balaji is confi-
dent that it will meet its emis-
sions targets despite the
slower-than-expected customer
adoption of EVs. “Our electric
vehicle pipeline is strong, andwe
are confident in our ability to
meet emissions targets,” he said.

Cost strategy
Balaji said JLR’s high warranty
costs, particularly in the US,
where more vehicles sold in
recent years, have resulted in
higher claims. He said the com-
pany plans to reduce warranty
costs to around 3 per cent from
the current 5.9 per cent by
FY25. Analysts at Nuvama and
Nomura are hopeful that these
cost-saving measures will boost
JLR's operational efficiency in the
coming years.

They are upbeat about the
company’s passenger vehicle (PV)
segment. The upcoming launch
of models like the Harrier EV,
Sierra, and the repositioning of
the Curvv model are expected to
drive volume growth in FY26.
Tata Motors has delivered a
steady performance in the com-
mercial vehicle (CV) space, par-
ticularly in the medium and
heavy commercial vehicle
(MHCV) sector.

Despite the challenges, ana-
lysts are largely positive about
TataMotors' long-termprospects.
Nuvama revised its revenue and
Ebitda CAGR estimates for FY25–
27 to 2 per cent, while maintain-
ing a 'reduce' rating for an
unchanged target price of ~720.

Nomura analysts maintain a
'buy' rating with an unchanged
target price of ~861 based on a
sum-of-the-parts (SOTP) val-
uation. They expect JLR’s Ebit
margins to remain strong at 8.6
per cent in FY25, 8.1 per cent in
FY26, and 8.9 per cent in FY27,
and also see upside potential in
Tata Motors' PV business, with
estimated volume growth of 4 per
cent in FY26 and 6 per cent in
FY27. Macquarie and CLSA have
reportedly maintained ‘outper-
form’ with target prices of ~826
and ~930, respectively.

While there are headwinds,
particularly related to US tariffs
and JLR’s model transition,
analysts believe Tata Motors is
well-positioned to navigate these
challenges.

With a focus on electrification,
improved service offerings, and
strategic product launches, the
company is set to see steady
growth in the coming years,
supported by the ongoing trans-
formation of its JLR division and
its strong presence in the
Indianmarket.

Analysts largely
upbeataboutfirm’s
long-termprospects
amidJLRconcerns

ON TRACK
TataMotors share price in ~

Source: Bloomberg
Compiled by BS Research Bureau
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Basant Bihari Sharma /
Saroj Kumar Sharma,

B.O.: RAIPUR

Rs.
1668676.91 &

19-04-2019
Physical
Posse-
ssion

Shop No.108, Ground Floor, P.h. No.103/46, Plot KH. No.
781/62 & 781/106, Shyam Chamber Gram-heerapur, Veer
Sawarkar Nagar Ward No.01, Raipur, Kasim Motors, Raipur,
Chhattisgarh - 492001, Raipur, India.

Rs.
1324000

Rs.
132400

28-03-25 Rs.
10,000

17-03-25
12 PM to
04 PM

29-03-25
2 PM to
03 PM

Not
Know

B.O. RAIPUR :Office No. 111-112, First Floor, Plot No. 1, Block No. 9, DB Corporate Park, Rajbandha Maidan, Raipur, Chhattisgarh - 492001
Notice is hereby given to the public in general and in particular to the borrower(s) & guarantor(s) indicated in Column no-A that the below described immovable property (ies) described in Column no-
D mortgaged/charged to the Secured Creditor, the constructive/Physical Possession of which has been taken (as described in Column no-C) by the authorized Officer of M/s PNB Housing Finance
Limited/Secured Creditor, will be sold on “AS IS WHERE IS,AS IS WHAT IS and WHATEVER THERE IS BASIS” as per the details mentioned below.
Notice is hereby given to borrower(s)/mortgagor(s)/Legal Heirs, Legal Representative, (whether Known or Unknown), executor(s), administrator(s), successor(s), assignee(s) of the respective
borrowers/ mortgagor(s)(since deceased) as the case may be indicated in Column no-Aunder Rule-8(6) & 9 of the Security Interest Enforcement Rules, 2002 amended as on date. For detailed terms
and conditions of the sale, please refer to the link provided in M/s PNB Housing Finance Limited/secured creditor’s website i.e. www.pnbhousing.com.

Description of the
Properties mortgaged (D)

Reserve
Price
(RP)
(E)

EMD
(10% of

RP)
(F)

Last Date
of

Submission
of Bid (G)

Bid
Incre

mental
Rate (H)

Inspection
Date &
Time

(I)

Date of
Auction &

Time
(J)

Enown
Encum
brances

Court
Case if
any (K)

Loan No. Name of the
Borrower/Co-Borrower /

Guarantor / Legal heirs(A)
Demanded
Amount &
Date (B)

Nature of
Posse-
ssion

(C)

*Together with the further interest @18% p.a. as applicable, incidental expenses, cost, charges etc. incurred upto the date of payment and/or realization thereof. ** To the best
knowledge and information of the authorized Officer of PNB Housing Finance Limited, there are no other encumbrances/ claims in respect of above mentioned immovable/secured
assets except what is disclosed in the Column No.-K. Further such encumbrances to be catered/paid by the successful purchaser/bidder at his/her end. The prospective
purchaser(s)/bidders are requested to independently ascertain the veracity of the mentioned encumbrances.
(1.) As on date, there is no order restraining and/or court injunction PNBHFL/the authorized Officer of PNBHFL from selling, alienating and/or disposing of the above immovable properties/secured

assets and status is mentioned in column no-K
(2.) The prospective purchaser/bidder and interested parties may independently take the inspection of the pleading in the proceedings/orders passed etc. if any, stated in column no-K. Including but

not limited to the title of the documents of the title pertaining thereto available with the PNBHFL and satisfy themselves in all respects prior to submitting tender/bid application form or making
Offer(s). The bidder(s) has to sign the terms and conditions of this auction along with the Bid Form.

(3.) Please note that in terms of Rule 9(3) of the Security Interest (Enforcement) Rules, 2002, the bidder(s)/the purchaser is legally bound to deposit 25% of the amount of sale price, (inclusive of
earnest money) on the same day or not later than next working day. The sale may be confirmed in favour of (bidder(s) only after receipt of 25% of the sale price by the secured creditor in
accordance with Rule 9(2) of the Security Interest (Enforcement) Rules, 2002. The remaining 75% of the s sale consideration amount has to be deposited by the purchaser within 15 days’ from
the date of acknowledgement of sale confirmation letter and in default of such deposit, the authorized officer shall forfeit the part payment of sale consideration amount within 15 days from the
date of expiry of mandatory period of 15 days mentioned in the sale confirmation letter and the property/secured asset shall be resold as per the provisions of SarfaesiAct. rd(4.) M/s C1 India Private Limited would be assisting the Authorised officer in conducting sale through an e-Auction having its Corporate office at Plot No. 68, 3 Floor, Sector 44,
Gurgaon, Haryana 122003 Website -www.bankeauctions.com For any assistance related to inspection of the property or obtaining the Bid Documents and for any other query or
for registration, you have to co-ordinate with Vivek Lodha Toll Free No. - 1800 120 8800, E-Mail: auction@pnbhousing.com, is authorised Person of PNBHFL or refer to
www.pnbhousing.com.

SD/-AUTHORIZED OFFICER, PNB HOUSING FINANCE LIMITEDPLACE:- RAIPUR DATE:- 13.03.2025


